
Five Characteristics                   

of Satisfied Clients                        

in a Real Estate Negotiation 
 

1. Both parties believe they 

accomplished their goal. 

2. Both parties believe the other 

party cares. 

3. Both parties believe they 

treated and were treated fairly. 

4. Each party is comfortable to 

negotiate further as necessary. 

5. Each party is confident that the 

other will stay in the deal. 

 
 

 


